Monday April 4th, 2016 PL Call
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We do not provide legal or specific financial advice. If you require legal or specific financial assistance please consult your own attorney, financial planner or Trustee for legal or financial advice.
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Questions for the Experts:
1. Hi guys-

I got this call on my DM campaign.  I feel like this is a buyable note, but the conversation died when she found out the price.  

Note is held by family trust.  Collateral is a piece of the family ranch in NM with the house that the caller grew up on (10 acres and the house).  Property was originally listed for 100k, sold to family member for 65 and the deal with interest totaled 95k to the trust over the life of the note.  We presented an offer for a full purchase for $32896 and the conversation died.

Note
15 years
6%
OB- 58000
First payment 7/2015
9 payments made.
Next payment April, 2016
UPB-$56,168

What’s the next step?
Fred Boyd





2. [bookmark: _GoBack]Performing Note – want to sell partial.

?  How do I market & calculate in the additional $54/mo. payment borrower is paying.
(see pay history which doesn’t match amtz schedule that I calculated)

Note secured by SFH in Wisconsin. Est. Mkt Value $110k.

Original Note –    $91,200, 5.99%, 30 yrs, Pmt $546/mo + T&I (not escrowed) 1st pmt due
May 1, 2014.

Current -             UPB $87,500, Pmts made 25, borrower is one month ahead, & pays $600/mo

Note Price - $61,000
I want to sell partial for $45,000 - $55,000.
	
Also…
  		When someone sells a partial, like 5 years of close to the beginning of a note.
The sellers income is mainly interest.
 
-Now when they sell this 5 years of payments, is it the interest they lose and does
it produce a tax bill for the mostly all interest.

ROBYN G. JACKSON









3. I'm looking at a note in Ohio that the previous note owner foreclosed on a property and the foreclosure action had proceeded all the way to having a Sherriff's sale date being set.  Before the Sherriff's sale took place the note owner reached a workout arrangement with the borrower and a loan modification was done.  The loan mod states in item 10 that the borrower will enter into an Agreed Judgement Entrybut lender will not execute on the Judgement as long as the monthly loan payments are made on time.   What is the borrower agreeing to in the Agreed Judgement Entry?

I wanted to make sure that I understood section 10.  If borrower fails to make timely payments the new note owner could reinstate the foreclosure action and go back to the point in the foreclosure (Sherriff's Sale) the former owner had taken the foreclosure to.  Is this correct?

Thanks,
Duane McCartney














4. This is more of a negotiating technique question than a viable note at this point.
Found the note through direct mail campaign. 

I returned to watch the On Demand training for "Negotiating with a Note Seller" and also watched most of the "Alternative Finance" videos after last Monday's call.

This is a land contract.  It is a 6/3/1.0 colonial built in 1901on a double lot in East Fultonham, OH near the township of Newton (pop 5402).  Comps for the CMA were pulled within 5 miles which would include portions of Zainesville.

SP: $64900
$5000 down payment
Terms: 180 month loan, 7.00%
Est Value $60-65k-see attached quick CMA

The seller has no payment history to provide, but has offered he could prove payments with copies of the 1098 forms sent to the buyer.

Is this an acceptable proof of payments made to evaluate the note? 
I would think not, since these could be just as easily downloaded from a website and filled out, but is it possible to cross check this in any way?

The negotiating question boils down to when do you bail on a questionable note seller?  
In the training videos, the counsel is to slow it down, develop a relationship, etc., but that's also a process of qualifying the note seller to determine their credibility.
Roman Tarnawsky


5. Hi Matthew,

Here is the information on our note.  We closed on the note last week. 

3/1 one level. 

There is a clean title, 2 years late on taxes totaling 2,000, They have made 6 years of payment (68 payments) but have paid in cash. 360 payment term.  Property values at 70,000.  They paid 55,900.

We know this is a deal but we arent sure what are steps are from here.  We have meant with the couple to get our first payment (4/1)
They have made lots of improvements to the property.

We would like feedback on what to do next as well as ideas on what our strategy should be to maximize  our return.

Thank you for your help,

Mike and Deb Krajnc





If Time Permits
6. I know this will probably require Martha's input. I've heard her original talk on this as well as at least one followup but I still have a few questions on filling out the buyers form of the Receivable P&S agreement.

First line: Is it fine to sell to an individual instead of an entity? Under letter I, Risk Factors, it mentions "persons or entities" so I'm guessing it's OK. Do you advise your partial buyer to use an entity? 

Line A4: at the end of the first line it says, "check Line 1 below." I don't see a line 1 below. If it's an unrecorded LC for instance, do I just delete the lines 4a-e?

Page 2, Assignment section C: what is a recordable Request for Notice? How am I supposed to deliver possession of original docs "on or before closing date of this transaction"? I usually don't get those until weeks after closing.

Page 3, letter E, end of line 4. Should this final word in the line be changed to Purchaser?

Page 6, Termination A: What documentation do I use to get the remainder of the note transferred back to me? I looked at several on the site under Endorsements and Transfers, but wasn't sure which if any applied. Is this something Guardian would provide?

Thanks,
Les Goss

Case Study from NAA
#39758 151 Fillmore Place Bay City MI 48708









New email for closing issues (Includes request for any missing executed post-closing docs)
 
PostClosing@colonialfundinggroup.com











Emails have started going out so check your spam or junk folders
There’s now a landing page for Titanium Mastermind
http://noteschool.com/titanium/
April 14th (arrive for evening social)
April 15th & 16th (cookout on night and Rangers game the other) 








Summer Summit  
 https://www.youtube.com/watch?v=1rx9jcBhduY&feature=youtu.be 
June 2nd   Special class (optional fund raiser for Child Welfare Board…led by great outside trainer) followed by an excursion to the Fort Worth Stockyards for the special class attendees.  This will be more affordable than last year.  The price will be $250 for a primary and $200 for a guest.  Transportation to Fort Worth and dinner are included.  Look for the sign up info next week. 

Entity Structuring for Asset Protection and Minimizing Taxes- Dyches Boddiford

http://noteschool.com/summer-summit/
June 3rd Summer Summit  9am to 5pm
                Titanium event in the evening

June 4th Summer Summit 9am to 5pm
                Dinner with the Speeds (for those that bought this event at the Appreciation Charity Auction)
 
June 3rd - June 5th Rich Rewards in Real Estate Note 3 Day Live Class
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If you want to Purchase Assets from the call:
Offering@colonialfundinggroup.com
Please Submit Questions to:
 Content@noteschool.com
To Buy a Partial Contact Martha Speed at Martha@noteschool.com
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