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We do not provide legal or specific financial advice. If you require legal or specific financial assistance please consult your own attorney, financial planner or Trustee for legal or financial advice.
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Questions for the Experts:




1. 1. When selling partial, what type of form do I need to fill out so my investor will know that in case the loan is pay off early I will reimburse him?

2. In case the loan goes into default, what provision do we add to the sale agreement?

3. Who pays the servicer during the partial period? Do I instruct the servicer to deduct the monthly servicing fee before sending the balance to the investor?

4. Do we have some samples post cards or marketing material to advertise and sell partials to investors?


T. Bayote










2. Wanted to bring up a quick question for tonight about interest rates on notes/land contracts.  

In Ohio, the limit is 8%, per statute.  

How does this affect marketability of instruments that are at considerably higher interest rates.

BTW, Ohio statutes states that difference between allowable interest and actual is to be applied toward principal.

	Ohio Revised Code: http://codes.ohio.gov/orc/1343
	See 1343.01(a) and 1343.04.
	Limit only applies to owner-occupants, but that's directly on point.
I have a conflict and won't be on tonight's call, but will watch tomorrow.
Can you bring this up for me?

Thank you,
Sergio












3. I am buying houses in Memphis. I want to sell them to a handyman/contractor so I don't have to do the rehab and so I can sell retail. Here's an example:

Purchase Price: $10,000
Rehab: $5,000 (retail price)
Zestimate: $38,000
Sales Price: $25,000
Down Payment: $4,000
Seller Financed: $21,000
Rate: 9%
Term: 7%
Payment: $338
(Rent is $600 - $650/month)

Funding Plan:
Offer this to an investor:
· Investor puts in the $10,000 to purchase the property
· I split the down payment with the investor who gets $2,000 back at close of escrow
· Investor gets a $12,000 note in first position, 9%, 7 years, $193/month
· I get a $9,000 note in second position, 9%, 7 years, $145/month





Continued…
I plan to have an RMLO originate and service the note. 

Questions:
Does this make sense to an investor?
Can I write the note so I get first right of refusal if they want to sell the note?
Would it be wise to offer the investor an option to purchase the first position note at a discount if the buyer defaults on the loan?
Is the split first/second note option a good strategy to split the cash flow between myself and the cash investor?
How can I calculate the yield on the $12,000 note if only $8,000 was invested?

Gary Peyrot









4. Hurray!  It is time to create my first partial agreement for the note below:
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My bid to buy half the UPB for its value and my calculations for that follow:
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When I read the section on NET SUM from the “buy partial agreement,” it reads:
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5. When I tried to create a schedule, I became confused as to WHEN the additional expenses occur.  Before the Close?  During the term of the partial?  Repairs and maintenance expenses certainly sound like on-going expenses.  
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And lastly and most importantly, are my calculations for the half purchase correct?
Continued…


Is the net sum a moving target?  The wording in the option to repurchase area seems to so indicate?

PS:   under SELLER’S OPTION TO REPURCHASE, should OPTION TO REPURCHASE AFTER REPOSSESSION be number 3, not the second number 2?

Thanks, Jackie




















6. For tonights performing call we would like to discuss recommended exit strategies for a property we have in Milwaukee WI.  This property looks like a good chance to do a either a 50/50 or owner financed sale.  


Details are as follows:

Address: 5057 N 53rd St. Milwaukee WI

Purchased by:  REO from Granite Loan for $12,000 and then put in @ 7,000 to get it rent ready

Liens:  We own this free and clear

Currently rented for $975
Current roof is aging but not leaking

Taxes are 133 a month
Property management is $97.50 (10%)  a month

Per best places this is a higher crime zip code (91/67) but I have personally driven this neighborhood and and the homes are well kept and the Trulia Heat Map is green (Picture attached).  This house is across from a school.


Continued…
As I see it we have three options, 1)  Continue to rent the property  2) Sell it to an investor with a 50/50 model or 3)  Sell it to an owner occupant with financing, possibly the current renter.

Neighborhood MLS sales are running @55k, NARRPR shows it worth $56,120 with a 4 star confidence ranking so selling on the MLS and paying realtor fees seems like a bad idea.

I would like to get the Note School opinion on the best strategy for this property.

Thanks,

	Bob Estler
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7. How are we protected in case of liability in the Contract for Deed when the Deed  is not recorded?
Does recording the Land Contract remover us from slip and fall or any other type of liability after the sale?

What I am referring to is a performing deal, where we are creating a new seller-financed note, selling a property that we currently own.

We are using a Land Contract. NAA mentioned that if we record the Land Contract that conveys transfer of ownership (at least the intent to do so) until the Deed gets transferred and recorded after it is paid off. So, we are seeking reassurance that we do not have the underlying liability after the sale. 

We really don’t want to carry a policy, just be named as additional insured or loss payee on the new owner’ policy, as
any lender would.


Barb Eichlin






[image: ]


If you want to Purchase Assets from the call:
Offering@colonialfundinggroup.com
Please Submit Questions to:
 Content@noteschool.com
To Buy a Partial Contact Martha Speed at Martha@noteschool.com
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DEFINITIONS:|

As used herein, these terms have the following meanings:

A

D,

ADDITIONAL EXPENSES: Any and all of the reasonable expenses incurred by the Purchaser in
‘connection with this Agreement subsequent o the date the assignment of the Security Instrument
is recorded, including without limitation, advances on superior liens and encumbrances, costs,
disbursements, flle and appraisal fees, atiomey fees, taxes, insurance premiums, fepairs,
maintenance expenses, late charges and real estate commissions together with interest thereon at
the rate as specified in the Security Instrument from the ate said expense was incurred

AAMOUNT PURCHASED: The Net Sum together with interest at the rate set orth in the Receivable
together with penalties and late charges provided therein incurred by the Borrower and any
‘Additional Expenses incurred by Purchaser.

DEFAULT: Failure of the Borrower to perform pursuant to the terms and conditions of the
Receivable.

NET SUM: The principal sum of §. feceived and retained by Purchaser.
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