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We do not provide legal or specific financial advice. If you require legal or specific financial assistance please consult your own attorney, financial planner or Trustee for legal or financial advice.
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Questions for the Experts:

1. I am looking to buy this REO, repair the electrical, HVAC, plumbing repairs, some minor work to flooring and the kitchen, and sell it as a rent-able house with some room for sweat equity and sell on seller financing. 

I have a bid for repairs and am not worried about that aspect. I am a little worried about the risk report and finding a qualified borrower. Also, the BPO states rents are $950, my research shows closer to $650. 

My question is, in your experience, do you think its realistic to sell this property for $50k with $4k down? Does the image below seem like a realistic scenario in your experience? Then would I be able to sell that note for 60% of UPB with a low 600s credit score borrower and 6 months of seasoning?








Kevin Moen[image: ]

 
2. Could we role play buying a 50/50 partial, then reselling “x” # of payments to fund the transaction and keeping the $100+ tail in my IRA. Is there a way to get extra juice on the back end as an upfront profit?

Also, when you are doing a double close buying full and selling a partial and keeping the tail, are there 2 set of Hello and Good Bye letters, or just one reflecting the purchaser of the partial?

Dave Franecki













3. Property details:

432 Watauga Ave. Knoxville, TN 37917  Property purchased in 2008 as REO.  It was clearly being used as tri-plex.  6 BR, 4 bath 3800 ft. 3 driveways.  Todd went to rehab as triplex and when pulling permits city said NO so he had to rehab as SFH.  It is the largest house and lot in the neighborhood.  3 BR 2 bath on main.  3 BR 2 bath below.  Area is a mix of rental and homeowners- probably more owners than rental on this street.  Older area of town near downtown.

Current tenant loves the house and wants to buy.  90+% of the 47 rent payments, $1000 per mo. have been made on time.  They are under Lease Option agreement but are not going to able to qualify for traditional financing any time soon.  They have agreed to 15 yr. note.

We likely would not sell the note but want to make sure we create an "appealing" note in case something changes.
Purchase price to be 105,000, 8%, 15yrs.   180 mo. note.   180000 + 470000 already paid since 2012 = 227,000 if note is paid full
Last drive by/BPO Estimated property value 145,000-  true as is sale would likely be closer to 120k ish today  IF deferred maint. was done



There is some deferred maintenance - roof, painting, carpet, etc. that would need to be done if we moved them out.
They will need to obtain and pay homeowners insurance.
Their total monthly mortgage will be P&I&T $1119.38 ( P/I 1003.43,  T $115.59). Taxes will be escrowed.
Todd will talk with our local attorney about drawing up land contract.

a) Can we (would you advise) stipulating a prepayment penalty?

b) Do we need to close this at our Title Co and if it's closed at Title co. is it going to be automatically recorded?  Can/should we keep it informal and have all parties sign and notarize?

c) There is a lien against the property with a heloc. 

d) We know it's preferred not to record the deed, but what if it does get recorded and then if any collections turn into judgments would they attach to our property?  If that is the case the deed cannot be recorded.  Pretty sure that they will want to see the deed recorded.

e) We see the value/need in using NAA and servicers in most cases and will be using a servicing co and or NAA in most all cases going forward, but due to the nature of the relationship and the history we would like to manage this one.





Please see attached spreadsheet and amortization.  Pictures are attached but are several years old.
http://www.trulia.com/homes/Tennessee/Knoxville/sold/1000073937-432-Watauga-Ave-Knoxville-TN-37917
https://www.rentometer.com/results/I6fXfSYmzCU
Google Earth address  432 Watauga Avenue, Knoxville, TN   (yes the giant satellite dish across the street is still there)

Thanks,
Karen & Todd Richards


















4. Hello all
I am Interested in how to decide what notes are good candidates for a partial.  Am attaching the xl calculator with the numbers plugged in.  How do I get a credit report?  Is one necessary?  

How do I build a fee into the partial?

Fred Boyd
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5. Who does the closing when boarding a seller financed performing loan with one of our favorite vendors.
After a couple weeks trying to get them to board, they state they do not do closings - only boarding after
a loan has been sold.

Thanks, 
Keith Warrington
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If you want to Purchase Assets from the call:
Offering@colonialfundinggroup.com
Please Submit Questions to:
 Content@noteschool.com
To Buy a Partial Contact Martha Speed at Martha@noteschool.com
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Note Detalls

Revenue
Borrower Down Payment. $4,000.00|
Note Payments Received $2,483.24|
Note Sles Price 52760000
Gross ncome. $3408324

expenses
Due Dilgence s25000
Asset Purchase pice 5750000
Front End Closing Costs 550000
Recording $10000
Legal Fees / Foreclosure. $0.00|
Insurance 530000
Tares 585,00
Rehab Costs 51250000
Professional Fees 5000)
Loan sevicing s18000
Advertsing 5000)
Commissions. $1,500.00|
Back End Closing Costs $1,000.00|
Misc Expense 5000)
Total Expenses 52472500
Net rofit 5935824
Cash on Cash Return 36%
Annualized Return 365
Vot to complete | FF)

Payments Received prior to note sale

property Sles rce $50,000.0)
Down Payment $4,000.00
Amount Fnanced $46,000.00)
Interest Rate %
Term (Vo) 20
nstrument Land Contract
Monthly Payment 4137
NoteSals Price: $27,60000)
Note Equty 5%
payment History
Due | pald  Amount
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