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We do not provide legal or specific financial advice. If you require legal or specific financial assistance please consult your own attorney, financial planner or Trustee for legal or financial advice.
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Call Questions:

1. I have a seller financed note in Cleveland that has a structure that I'm not sure how to evaluate. 
Sale price of the property was $44,400 that sold May of 2014 with payments starting in June. 
No down payment. 
5 year term. 
1st 12 months the payment was $600/month. 
Starting 6/1/2015 payments increased to $700/month for 12 months. 
Starting 6/1/2016, the payments will increase to $800/month for 36 months.
To date, buyer has made 20 payments totaling $12,800 to seller.
UPB $31,600
BPO value $50k in average condition.  It was listed in 
Average rent $743
Seller assures me the payments are made on time.

Roman Tarnawsky







2. All

After a conversation with Mahmood, he suggested I bring this question on the Monday call.  When and how important is the note payor interview in the PN brokering process. When should it be utilized?

Specifically I am brokering a 60 month PARTIAL in TX with 16 months of seasoning. ($27,037 includes a $3000 brokerage fee for me).

The payor is not happy that the seller has opted to sell a partial to the point where they are refusing calls from the potential note buyer.

Background, the payor is MX national with no trust of the US system. I spoke to the payor’s wife and assured her there would be no changes other than where she would send her payments. This was after she hung up on the institutional note buyer during the interview. The title company initially was requiring a payor signed estopple even though there is evidence of 16 consistent monthly payments. Recently they did back off of the estopple requirement.  The BPO was at or above on line comps and the credit was acceptable. The husband is an off shore oil drilling platform worker.

The note buyer has approved underwriting the transaction and docs will be out this week, but I’d still love your input.

Attached docs:
· Broker intake sheet
· Note and DOT
· Proof of payments
· Blank Interview form used by the  note buyer

Dave Franecki
3. I am buying a partial of a note:
Note seller does not have the originals but does have copies (Mortgage / Warranty Deed are recorded and have the date and number)

Note payor is current and pays monthly.
What would be the best plan to get the originals.

Thanks, 
Keith Warrington
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If you want to Purchase Assets from the call:
Offering@colonialfundinggroup.com
Please Submit Questions to:
 Content@noteschool.com
To Buy a Partial Contact Martha Speed at Martha@noteschool.com

[image: Tri-Color-Bar]
image2.jpg
Y





image3.jpeg




image4.jpg




image5.emf

image1.jpeg




image6.png
LEARN INVEST




image7.jpeg




