

[image: All_Three_Triangle_logo_PRINT][image: LearnTradeInvest]              Syllabus For 07.14.2015 NPL Call


We do not provide legal or specific financial advice. If you require legal or specific financial assistance please consult your own attorney, financial planner or Trustee for legal or financial advice.


Questions for the Experts: 
Please Submit Questions to Content@noteschool.com

1. Hi All, 
I brought this property on the call a few weeks back, and have some updates, and additional questions for Eddie. 

The property needs about $20k in repairs, and Eddie suggested to sell as-is with seller financing. Which we are doing. Its been on craigslist, postlets, and all hotpads for a few months. We get about 10 leads per week, but only about 5% are interested or respond to our contact. None have filled out a loan application and very few have viewed the property.

We also just paid about $400 to place the property on the MLS and to put a sign in the front yard.  

My question now is about taxes. See attached estimated cost of redemption. The total comes to $5,396.20. 
[bookmark: _GoBack]I currently have about $7500 in the deal. BPO states as-is value of $18k, quick sale of $12k. I think the ARV is about $45k. We have listed for $34,950 with seller financing. 

If I pay these taxes I am into the deal for about $13k, on a quick sale asset valued at $12k. I realize the comps used were not sold on seller financing, but we have not made a lot of progress in the past month with our listing. 




Continued…
What would you do about taxes, and to get this asset sold? We email every online inquiry within 24 hours, and call them to follow up with 24 hours of that. Not sure what else we can do besides reduce the asking price.

I need to either pay these taxes very soon, or walk away - which I do NOT want to do. If I were to fix and hold, I would be in for about $32k, with an annual NOI around $6500. I usually don't hold a property for under 40% return. 

What would you do? 

Kevin Moen	




2. Several loan boarding questions: 

These questions relate to some loans I have purchased from Colonial which are in between purchase and boarding with a new servicer FCI.  Effective date is July 20.  In my situation, some of the loans are performing and some are non-performing.  The new servicer's questions are reasonable but the info is not yet available to me.  The servicing application implies that they want it before they board the loan -  and it says they charge a hefty hourly fee for information they have to dig out of the documents/files on their own.  Obviously, I would like to avoid those hourly charges.  Some of the information they are requesting is:








1. Borrower's info such as:  SSN, home phone, work phone, email. 
2. Current servicer's loan inventory number
3. A person's name, direct phone number and email for the current servicer's contact person
4. The current amortization schedule. (which is kind of funny since the current am schedule is meaningless on a two year past due non-performing loan).
5. The "New Creditor's Truth In Lending License number unless exempt" -- Am I exempt or is this something I should have been getting somewhere??  If so, where and how? 
6. A contact name, phone number and email address for the "seller" of the loan.  For these loans, the seller is each an entity affiliated with Colonial.  Is there a specific person I should name or, just for fun should I just tell everyone to contact Ryan Parson and let him deal with it? 
7. The new servicer says the "Goodbye Letter" needs to be sent to them before it goes to the borrower.  For loans purchased from Colonial Is that something Colonial does as standard procedure or must I formally request that each purchase?  

For your reference I have attached select pages from the boarding application.  
Many thanks. 
Bryan LaGree




Navigating the Trade Desk
The right way and people to email: 
·       When you want to see the available assets email the trade Desk at tradedesk@colonialfundinggroup.com  any further questions prior to making an offer should continue to go to trade desk. Even if you are working directly with Michelle, Tim, Bob or Charles still use the group email it allows us to provide back-up support not everybody works all the time

·       Once you want to make an offer it goes to offerings@colonialfundinggroup.com (not trade desk!) Any question from that point forward should go to the offering group email not just Bob, Angie, Charles, etc.

·        Emails are coming into offering wanting to know if an asset is still available. Emails should indication if you want to buy the asset. Sometimes before a reply can be made another student claims it.  Also, your email should indicate your intent to purchase that particular asset with all the information and if it is no longer available we will email back and tell you. 

·       Keep in mind we owns assets in several different entities. It is imperative to pay CLOSE attention to the wiring instructions. For instance, recently we actually had a student mail us a certified check made out to Colonial Funding Group– the loan was owned by one of our funds and we had to return the check and have it reissued to the appropriate entity delaying the closing time. 




[image: ]Register at the links below
Note Expo: https://noteschool.infusionsoft.com/app/orderForms/4th-Annual-Appreciation-Event-and-NoteExpo-2015
4th Annual Appreciation Event: http://noteschool.com/infusionForms/event_signup.php?eid=65
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If you want to Purchase Assets from the call:
Offering@colonialfundinggroup.com
Please Submit Questions to:
 Content@noteschool.com



[image: Tri-Color-Bar]
image1.png
2015

NoteEXpo

THE PLACE TO LEARN,TRADE & INVEST IN NOTES!
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You are cordiatty invited to our speciaf event:

TITANIUM MASTERMIND
A
VAT

WITH EDDIE SPEED, CHARLES MANGAN,
BOB REPASS, AND SUSAN DELAGARZA

August 20-23, 2015

Be prepared to buckle-up and join four masters of the note
business for a jam-packed, weekend mastermind designed
to help you take your note business to the next level

Meeting Site Tocation:

Naceona, Texas

&

The Note Recovery Center, Spanish Fort, Texas

Please RSVP no Later than Juty 31, 2015
to Angie Repass: Angic@NoteSchoof.com
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Additionaf Tnformation:

Noon on Aug. 20 &t the
NoteSchool Headquarters

You will be back in DFW area
by Noon on Sunday, Aug. 23

Upon arrival at NoteSchool Headquarters, all
transporation and meals will be provided

Accomodations should be made at Veranda Inn
by calling (940) 825-5111 and reference
NoteSchool when booking

Peease REVP no Later than Juty 31, 2015,
to Angic Repass: Angie@NoteSchoof.com
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